»’A MetaFarms

The Information Platform for Agriculture

Job Description

Job Title: Date:
Sales Account Advisor June 24, 2026
Reports To: FSLA Status:
Director — NA Swine Exempt - Base Salary + Bonus/Sales

Incentive Plan

Total Compensation Range:
$80,000-$110,000 DOE

Position Summary

As a Sales Account Advisor, you will play a critical role in helping swine producers
leverage technology and data to improve the performance of their operations. You will
serve as a trusted advisor to customers throughout their journey—from identifying
business challenges and introducing innovative software solutions to ensuring long-term
success and customer satisfaction.

This role is ideal for someone who enjoys building meaningful relationships, solving
customer challenges, and making a measurable impact on the future of animal
agriculture. Working closely with Product, Customer Success, Implementation, and
Leadership teams, you will help drive customer growth while representing one of the
industry's leading technology platforms.

Key Responsibilities
Build and Grow Customer Relationships
« Develop trusted relationships with prospective and existing customers through
regular communication and on-site visits.
« Understand each customer's business objectives and recommend software
solutions that deliver measurable value.
« Serve as a strategic advisor by helping customers maximize the value of
MetaFarms' products and services.
Drive New Business Growth
« ldentify, qualify, and develop new business opportunities within your assigned
territory.
e Lead consultative sales conversations with producers, veterinarians, nutritionists,
owners, and executive leadership.
e Deliver compelling product demonstrations and presentations tailored to each
customer's business needs.
o Consistently achieve or exceed assigned sales goals and revenue targets.
Manage Your Territory
o Develop and execute territory business plans in partnership with the Director of
North America Swine.
e Maintain an accurate sales pipeline, forecasts, customer activities, and
opportunities within Salesforce.
o Provide regular sales forecasts and market intelligence to leadership.
Collaborate Across the Organization




Partner closely with Implementation, Customer- Success, Product Development,
Support, and Finance to deliver an exceptional customer experience.
Communicate customer needs, market trends, and product feedback to internal
teams to influence future product development.

Participate in strategic planning initiatives that support long-term company
growth.

Stay Connected to the Industry

Travel

Build relationships within the swine industry by participating in producer
meetings, trade shows, conferences, and industry organizations.

Monitor market trends, emerging technologies, and competitive activity to identify
new opportunities.

Serve as an ambassador for MetaFarms and our commitment to innovation in
animal agriculture.

Travel approximately 50—-75% throughout your assigned territory to meet with
customers, prospects, and attend industry events.

What We're Looking For
Education & Experience

Bachelor's degree in Animal Science, Animal Nutrition, Animal Genetics,
Agribusiness, Agricultural Education, or a related field; equivalent industry
experience will also be considered.

Experience in sales, account management, consulting, or customer success
within agriculture, animal health, livestock production, or SaaS.

Experience selling consultative or technology-based solutions is highly desirable.

Skills & Qualifications

Passion for helping customers improve business performance through
technology and data.

Strong understanding of the swine industry and production systems.

Ability to communicate effectively with customers at all organizational levels, from
farm managers to executive leadership.

Proven ability to develop long-term customer relationships built on trust and
credibility.

Strong organizational, planning, and time management skills.

Experience managing sales opportunities using Salesforce or other CRM
platforms.

Self-motivated with the ability to work independently while collaborating
effectively across departments.

Excellent verbal, written, and presentation skills.

Demonstrated ability to meet or exceed sales goals.

What Success Looks Like
In this role, success means:

Growing revenue within your assigned territory.

Building lasting customer relationships that result in high retention and
expansion.

Becoming a trusted advisor to customers and industry partners.

Collaborating effectively with internal teams to deliver an exceptional customer
experience.

Bringing customer insights back to the organization to influence future innovation.
Representing MetaFarms with professionalism, integrity, and a passion for
improving animal agriculture.



If you enjoy combining agriculture, technology, and relationship-building to help
producers succeed, we'd love to have you join our team.

About MetaFarms:

MetaFarms is a fast growing, progressive production software company focused on
helping pork industry professionals make better decisions by enabling them with
technology for real time data access, industry wide integrations and analytic insights
increasing their operational efficiencies and profitability. MetaFarms has been in this
business for over 25 years and now has significant market share in both the North
American and international pork industry. We are well positioned to continue gaining
market share with opportunities to further expand globally and to enter additional
livestock markets. MetaFarms is in search of a highly motivated Sales Account Advisor
to join our established sales team.

Please email a resume and references to jobposting@metafarms.com or mail to:

MetaFarms, Inc.

1715 Yankee Doodle Road
Attn: Human Resources
Eagan, MN 55121

*This description covers the primary purpose and principal duties of the job. It is not intended to give all
details or a step-by-step account of the way each procedure or task is performed.



