
 

 

Effective integrations enable data automation 
and discovery
Ben Boeder, business solutions specialist at 
MetaFarms, describes integrations as the transfer 
of data into or out of a system. Simple. Powerful. 
MetaFarms enables and optimizes integrations for 
customers to achieve the maximum value of their 
data. 

Integrations reduce manual data entry, enabling real-
time data-driven decisions for livestock producers 
who connect their MetaFarms platform with hardware, 
software, and industry partners. Key MetaFarms 
integrations include SwineTech/PigFlow API, Topigs 
Norsvin, AgView (disease traceability), electronic sow 
feeding (ESF) systems, and various feed management 
software partners.

Chris Roller, MetaFarms IT manager, notes most 
integrations are automated, some are universal, and 
others require connections to be established by the 
customer or with MetaFarms’ help. Roller points out 
how a web application programming interface (API) 
established in partnership with Wholestone Farms, 
a pork processor, results in data being pulled for 
their customers using MetaFarms multiple times a 
day automatically. In another instance, a MetaFarms 
customer in the Upper Midwest established an API to 
pull data from partners as frequently as four and five 

times per minute. After initial set up by MetaFarms, 
the process runs without limited maintenance and 
updates. The MetaFarms/PigFlow integration was 
requested by a top 25 pork production company and 

now over a dozen 
customers use it to 
centralize data.

Integrations usually 
begin at the request 
of an initial customer 
and more often than 
not there are multiple 
customers who benefit 
and MetaFarms sees 
rapid adoption. Boeder 
notes the newest 
MetaFarms integration 

came at the request of Topigs Norsvin, a genetics 
company. The process they purchased sends data to 
Topigs Norsvin when customers opt in. 

Building an integration to benefit your 
enterprise
MetaFarms customers have access to a customer 
development request form in the system. Those 
forms are reviewed bi-weekly and can be the avenue 
for request of an integration. Staying in touch with 
MetaFarms sales and support staff also provides 
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insight in available integrations and discussion of 
what’s possible. 

As a developer, Roller wants to facilitate pulling data 
into MetaFarms’ systems, or send it to customers via 
integration. The integration will be built, tested, and 
then implemented. “It takes the human element out of 
data transfer,” he stated. “Humans can make mistakes. 
An integration can remove that when automated and 
the result is higher quality data.”

Boeder said the availability of integrations on 
the MetaFarms platform is growing consistently 
and customers shouldn’t miss the opportunity to 
implement them in their systems. “In the next three to 
five years, we anticipate a lot more user integrations 
so customers can use data in more meaningful ways 
than seeing a spreadsheet,” he commented. “With the 
technology out there, buildability is high.”

Some larger production systems have IT staff 
to engage in this process, however, Roller says 
MetaFarms can meet needs for those without that 
support on farm. “If customers have questions or ideas 
concerning potential or current integrations, they can 
submit requests via our development request form 
or reach out to our sales team. From there we can 
help provide an assessment on what’s possible along 
with an estimate for a full build and implementation 
of the process,” he stated. “We listen to the customer 
and the industry as a whole in determining future 
integrations to maximize value for the customer and 
improve their profitability.” 

“The main point is integrations are letting people 
do more with their data, whether straight from 
MetaFarms or third parties,” Boeder concluded. 


